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January 15, 2018 

MTAR Member News 

As the song goes, “it was a very good year!”  Almost every county in our eight-
county membership area saw year-over-year improvement in sales units and 
average sales price for residential housing.  Rutherford County had the most 
sales for 2017 of our area, and a 11.67% increase in average sales price over 
2016, with a total of 6340 units sold.  Grundy County had the largest average 
sales price increase with 18.46% over 2016.  Almost every county had a sizea-
ble decrease in days on market, with some counties decrease DOM by over 30 
days.  Here’s hoping that 2018 will continue this strong growth trend in our 
markets. 

Please join us for this annual cel-
ebration and recognition pro-
gram, include the 2017 REAL-
TOR® of the Year and the 2017 
Rookie of the Year, new REAL-
TOR® Emeritus honorees, and 
the volunteers that made 2017 so 
spectacular!  We are thrilled that 
a jazz quartet from members of 
the Murfreesboro Symphony Or-
chestra will be providing music 
for the evening!  RSVP is re-
quired for the seated dinner, by 
this Friday, January 19th! 

2017 was a Very Good Year for Middle Tennessee! 

 Mobile-ready design 
 IDX listing integration capa-

bility* 
 Homepage with customizable 

slideshow images 
 Custom domain mapping 
 Global listings search filtering 
 Editable Listing Search, 

About, and Testimonial pages 
 Mortgage Calculator widget 
 Exclusive site design for NAR 

members, incorporating the 
REALTOR® trademark and 
value statement 

 NAR designation & certifica-
tion logos for site footer 

 Social media icons with links 
to Facebook and other ac-
counts 
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While the Code of Ethics and Standards of Practice of the National Association establishes objective, enforceable ethical stand-
ards governing the professional conduct of REALTORS®, it does not address issues of courtesy or etiquette. 
Based on input from many sources, the Professional Conduct Working Group of the Professional Standards Committee devel-
oped the following list of professional courtesies for use by REALTORS® on a voluntary basis. This list is not all-inclusive, 
and may be supplemented by local custom and practice. 

II. Respect for Property 
1. Be responsible for everyone you allow to enter listed property. 

2. Never allow buyers to enter listed property unaccompanied. 

3. When showing property, keep all members of the group together. 

4. Never allow unaccompanied access to property without permission. 

5. Enter property only with permission even if you have a lockbox key or combination. 

6. When the occupant is absent, leave the property as you found it (lights, heating, cooling, drapes, etc.) If you think some-
thing is amiss (e.g. vandalism), contact the listing broker immediately. 

7. Be considerate of the seller's property. Do not allow anyone to eat, drink, smoke, dispose of trash, use bathing or sleeping 
facilities, or bring pets. Leave the house as you found it unless instructed otherwise. 

8. Use sidewalks; if weather is bad, take off shoes and boots inside property. 
9.    Respect sellers’ instructions about photographing or videographing their properties’ interiors or exteriors. 

III. Respect for Peers 
1. Identify your REALTOR® and professional status in all contacts with other REALTORS®. 

2. Respond to other agents' calls, faxes, and e-mails promptly and courteously. 

3. Be aware that large electronic files with attachments or lengthy faxes may be a burden on recipients. 

4. Notify the listing broker if there appears to be inaccurate information on the listing. 

5. Share important information about a property, including the presence of pets, security systems, and whether sellers will 
be present during the showing. 

6. Show courtesy, trust, and respect to other real estate professionals. 

7. Avoid the inappropriate use of endearments or other denigrating language. 

8. Do not prospect at other REALTORS®' open houses or similar events. 

9. Return keys promptly. 

10. Carefully replace keys in the lockbox after showings. 

11. To be successful in the business, mutual respect is essential. 
12.  Real estate is a reputation business. What you do today may affect your reputation—and business—for years to come. 

lic, $25 minimum invest-

ment. 
 

Tuesday, January 23 
6:30-8:30 pm—2018 
MTAR Installation 7 

Awards Dinner, Stones 
River Country Club, 

RSVP required! 
 
Wed., January 24 

7:30-9:00 am— MTAR 
Prayer Breakfast, free 

and open to the busi-
ness community. RSVP 

to PrayMid-

dleTN@gmail.com or 
call 615-642-4050 
 

Thurs., January 25 
7:00-7:00—Election 

Day for Special Called 

Primary for TN Senate 

Seat, District 14.  MTAR 

will be a Voting Precinct 

for those in this district.  

Early Voting continues 

through January 20 at 

two 

sites in 

Ruther-

ford 

County. 

Monday, January 15 

MTAR 2018 Dues 
Deadline!  We will be 
OPEN! 

Wed., January 17 
2:00-3:30— MTAR 

Government Affairs 
Committee meeting 
 

Monday, January 22 
9:00-4:00—TREC 

Core Class at MTAR, 
$45, 6 CE hours. 
5:00-7:00—2018’s 

first “6 to $99” RPAC 
event, Burger Repub-

Jan. 31-Feb. 6—

Broker Management 
class at MTAR!  30 
required class to sit 

for the TN Brokers 
exam! 
 

Tuesday, Feb. 6 
1:00-2:30—Member 

Services Cte meeting, 
MTAR office 
 

Wednesday, Feb. 7 
1:00-2:30—RPAC 

Committee meeting, 
MTAR office 

 

 

Pathway to Professionalism 

mailto:PrayMiddleTN@gmail.com
mailto:PrayMiddleTN@gmail.com
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JANUARY & FEBRUARY CE CLASSES 
Jan. 18-19—Appraisal Institute training, contact Freda Dean, 

fredardean@gmail.com 
Jan. 22—TREC Core Class,  9:00-4:00, 6 CE hours, $45, MTAR office 

Jan 31-Feb 6—Broker Management Class, 30 CE hours, $250 per person, 

9:00-4:00 each day (no weekends), MTAR office 
Feb. 7 & 8—RealTracs training classes, two classes each day, register 

online at www.realtracs.net 

Feb. 12-16—Cram Week!   
Monday—NAR Code of Ethics, 9:00-12 noon, $25, 3 CE, MTAR office 

Tuesday—RealTracs classes, 10:00-12 noon & 12:30-2:30, offsite TBA 

Enroll today:   
http://
mtar.theceshop.com/  
Promotion expires January 31, 
2018 

MTAR EDUCATION CANCELLATION POLICY 

MTAR follows the Murfreesboro City Schools weather policy.  If the City Schools are closed for inclement weather con-

ditions, classes are cancelled and a make-up date will be announced at a later date, schedule and instructor time per-

mitting.  Check the MTAR website and Facebook page for updates and notices/ 

http://mtar.theceshop.com/
http://mtar.theceshop.com/
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REALTRACS Recent Updates 

New 

 ShowingTime online scheduler integrated for online scheduling from the 
agent full view 

 CHECK OUT THE NEW CONSUMER SITE!   WWW.REALTRACS.COM 
 
Updates 

 Active-Not Showing status:  Notifications now sent to listing agent 48 hours in advance of 
"available for showing" date 

 Add/Edit:  Acreage field now has the option to select less than .25 acres AND acres field is now 
required.  This change gets us on the path to including all listings in a search that includes the 
acreage field. 

 Add/Edit: Print preview is renamed to Preview Full View and is now also available on the listing 
confirmation page 

 Add/Edit: Commercial -All pricing options are now available on step 1 of listing input 

 Agent and Buyer Full Report: 

 Rental now displays Rented sign instead of Sold sign 

 Commercial now displays Leased sign instead of Sold sign when there is no list price 

 "last list" is only displayed where applicable 

 Under Contract Showing now has a yellow For Sale sign with a handshake icon 

 Agent ID has been added to User Profile 
 
Fixes 
Agent full view:  listing agent details link now works outside of Realtracs login 
 
Improvements 

 Active-Not Showing status:  Available date can now be a max of 30 days per edit (this replaces the previous 15 day 
max) 

 List View Results:  Type has been added as a Residential option when applying custom column headers 

 List View Results:  Up and down carats have been added to confirm the sort direction on sorted columns 

 User Profile:  Office phone is now included on your user profile and RealTracs signature 

 Share listings:  The process to create and share listing links is more friendly

 
 Add/Edit Print Preview:  Expiration and Withdrawn date have been added 

 
Fixes 

 Add/Edit:  The manual Geo-coding pin drop issue was fixed with the 11.02 release 

 Commercial listing report:  Lease per SqFt is no longer rounding the user entered value  

 CMA Report:  MLS numbers now link back to the full rep 
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MTAR MEMBER BULLETIN BOARD 
YOUR OFFER DATES:  January 1-15, 2018 
YOUR ACTION:  Send a Mini Property Report 
from RPR Mobile 
YOUR REWARD:  Tech Trends 2017: Smart Home 
Products to Watch Webinar-Download, plus a 
chance to win an Apple Watch Series 3. 
 

Go to http://blog.narrpr.com/rpr-mobile-mvp/ 
 

RPR Mobile™ combines the power of your phone with the strength of 
RPR. Easily search properties, create and send branded reports, and view 
local market statistics, anytime, anyplace.  
 
Submit an RPRMini Property Report via your iOS or Android device between Jan-
uary 1, 2018, and January 15, 2018, by clicking on the link above. Then, look for a 
confirmation email that will include a coupon code with instructions on how to 
download your booklet. 
 
One randomly selected MVP participant who successfully completes the action by 
January 15, 2018, will receive an Apple Watch Series 3. Winner will be selected 
January 22, 2018, and notified via email within 24 hours. 

311 Butler Drive 
Murfreesboro, TN  37127  

Phone: 615-893-2242 
Toll Free: 877-893-2242 

Fax: 615-893-2250 
Toll Free Fax:  877-893-2250 

http://blog.narrpr.com/rpr-mobile-mvp/
http://blog.narrpr.com/mobile/

